JESSICA
RUDNICKI

Growth Marketing Leader
Generation | Brand Strategy
Execution | AI-Powered Innovation

Q Dayton, Ohio
jrudnickil3@gmail.com
(937) 705-5184

View My Portfolio

CAREER HIGHLIGHTS

$15.5M+ marketing-sourced
pipeline and $6M+ closed-won
revenue across 457 opportunities
70% increase in inbound lead
generation through SEO, content
strategy, and digital marketing
initiatives

Grew website traffic from

93K visitors through website
transformation and digital strategy
Increased average session duration
from 28 seconds to 2 minutes 36
seconds

Built marketing functions, reporting
frameworks, processes, and
campaigns from the ground up
Introduced Al-powered ma
workflows that improved planning,
reporting, content development, and
campaign execution

CORE EXPERTISE

Growth Marketing « Demand Generation
» GTM Strategy « Revenue Marketing o
Customer Marketing « Brand & Content
Strategy « Paid Media » Marketing
Operations « Al-Powered Marketing
Systems « Sales Enablement o
Executive Reporting

EDUCATION

A.A. Communications, Journalism
and Related Programs

Sinclair Community College

Dayton, OH

WORK EXPERIENCE

Manager, Growth & Content Marke 2025 - Present
Syspro | Remote (Headquartered in Johannesburg, SA)

¢ Led the Americas execution of global growth marketing initiatives, translating enterprise
marketing strategy into regional programs that drove customer acquisition, expansion, and
measurable business growth, contributing to $15.5M+ in marketing-sourced pipeline and
$6M+ in closed-won revenue across 457 opportunities.

¢ Led regional rollout of customer modernization, upgrade, and cloud adoption initiatives targeting
hundreds of ERP customers.

¢ Developed and executed integrated growth programs spanning demand generation, customer
marketing, ABM, paid media, webinars, events, partner marketing, and digital campaigns.

¢ Introduced Al-powered workflows and operational systems that improved planning, reporting,
content development, campaign execution, and team productivity.

¢ Built executive reporting frameworks and dashboards that improved visibility into pipeline
contribution, campaign performance, and business impact.

¢ Managed agency relationships, budget allocation, campaign optimization, and growth
investments across the Americas region.

Senior Marketing Specia 2023 - 2025
Rivel, Inc. | Remote (Headquartered in Westport, CT)

e Served as a strategic partner to the CMO, helping transform marketing into a measurable growth
driver through digital strategy, demand generation, sales enablement, operational excellence,
and revenue-focused marketing initiatives.

¢ Led the strategy and execution of a complete website redesign that increased website traffic
from approximately 53,000 to more than 93,000 visitors in six months.

¢ Improved average session duration from 28 seconds to 2 minutes and 36 seconds through
website optimization, content strategy, and user experience improvements.

¢ Rebuilt paid search programs to improve lead quality, campaign performance, and return on
investment.

¢ Launched the company newsletter and expanded content marketing initiatives to increase
audience engagement and brand visibility.

¢ Developed sales enablement materials, customer success stories, presentations, and marketing
assets supporting pipeline generation and revenue growth.

Senior Marketing Specia 2021- 2023
The Greentree Group | Beavercreek, OH

¢ Built the organization's marketing function from the ground up as its first dedicated marketing
hire.

* Designed and launched a new corporate website in-house, saving approximately $18,000 in
outsourced development costs.

¢ Increased inbound lead generation by 70% through SEO, content marketing, website
optimization, and digital marketing initiatives.

¢ Established marketing processes, reporting frameworks, campaign structures, and operational
systems that created a scalable foundation for growth.

¢ Managed content marketing, paid media, lead nurturing, and demand generation programs
supporting multiple business units.

Brand Marketing Specia 2018 - 2021
Reynolds and Reynolds | Beavercreek, OH

¢ Developed a strong foundation in customer marketing, brand strategy, product marketing, and
integrated campaign execution while supporting a portfolio of automotive technology solutions
serving dealerships across North America.

¢ Supported go-to-market initiatives, product launches, and acquisition integrations for
automotive technology brands, including GoMoto, ReconTRAC, and The Appraisal Lane.

¢ Developed integrated marketing campaigns, customer communications, email marketing
programs, and product collateral designed to increase awareness, engagement, adoption, and
retention.

¢ Produced customer advocacy content, sales enablement materials, presentations, and marketing
assets supporting strategic growth initiatives.

o Partnered with product, sales, creative, and client-facing teams to translate complex technology
solutions into clear, customer-focused messaging.

¢ Managed audience segmentation, campaign execution, reporting, and marketing operations
activities to improve communication effectiveness and customer experience.

¢ Contributed to brand awareness, customer engagement, product visibility, and promotional
initiatives across multiple business units and software solutions.
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